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Auburn, MA 01501 
Phone: 508.832.6600 

Fax: 508.832.6620 
cpappas@wrar.org 

www.wrar.org 

Make your business STAND OUT through  

Worcester Regional Association of REALTORS®  

Sponsorship Opportunities 
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WRAR MEMBERS: 
 
The Worcester Regional Association of REALTORS® is pleased to pre-
sent  to you, our valued Affiliate Member, the 2013 Sponsorship Op-
portunities Handbook. This handbook outlines the major  
sponsorships and marketing avenues available exclusively to our mem-
bers. 
 
The Worcester Regional Association of REALTORS® wants to con-
nect area businesses into a powerful network through leadership and 
advocacy.  Membership in the Worcester Regional  
Association of REALTORS® presents you with a variety of ways to 
make new customer contacts, network with your fellow Association 
members and enhance your overall lead generation and selling efforts. 
 
Public recognition can not be purchased; it has to be earned. While 
some of the networking and leadership opportunities of WRAR are a 
benefit of membership, other visible methods of promoting your busi-
ness are available through WRAR sponsorship opportunities. Sponsor-
ship with the Worcester Regional Association of  
REALTORS® is an excellent way to market your business and  
promote your commitment to the community. WRAR events and 
programs are highly publicized, and so are their sponsors. Your com-
pany’s brand name is included in collateral materials and print adver-
tising to help you lock in this valuable public recognition. 
 
We also offer opportunities to reach out to our membership via our  
monthly newsletter, “Connections,” as well as weekly electronic mini-
newsletter, E-Connections.  
 
WRAR’s  Sponsorship opportunities allow members to sponsor the 
events and programs that are of greatest interest to them. Choose the 
sponsorships that are best for your company based on the marketing 
impact you want to make. 
 
Use the enclosed order form or access the form online.  
 
For further information on WRAR’s programs and sponsorship             
opportunities, please contact Executive Vice President, Colleen Pap-
pas at 508.832.6600 extension 106 or via email at  
cpappas@wrar.org. Thank you for your support! 
 
Sincerely, 
 
Colleen Pappas 
Executive Vice President 
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Pre-License Courses (Salesperson & Broker) $300/date 
These courses introduce you to the fundamentals of Real Estate to prepare you to take the State of Massachusetts 
Real Estate License Exams for Real Estate Salespersons and Real Estate Brokers. Average class size is 20 people. 
 
Dates (salesperson): • TBA  
Dates (brokers):  • TBA 
 
Choose this class if you want to gear your marketing towards new real estate licensees.  This is an excellent  
opportunity for brokers looking to build their sales force. 
 
 
New REALTOR® Member Orientation  $200/date 
This is a mandatory all day course to all new REALTOR® members. Classes vary in size and are held in our 
WRAR’s classroom. Average class size is 25 people. 
 
Dates: • Jan. 16          • March 13          • May 15          • Sept 7          • Nov 6 
 
Choose this class if you want to gear your marketing towards new REALTOR® members.  This is an excellent 
sponsorship opportunity for brokers looking to build their sales force. 
 
 
Continuing Education  $200/date  
Massachusetts Real Estate agents are required to  complete 12 hours of continuing education every 2 years to 
maintain their MA license. Average class size is 25 people. 
 
Dates:  • Jan 23 • Feb 27 • Mar 23 • Apr 24 • May 4 • Jun 12 
 • July 24 • Aug 21 • Sept 21 • Oct 23 • Nov 16 • Dec 18 
 
Choose this class if you want to gear your marketing towards any licensee. 
 
 
DR Breakfast Series (brokers and managers only) $200/date  
This breakfast seminar is held bi-monthly and provides an opportunity for leadership and Designated REALTOR® 
members to meet and discuss relevant Association topics. We include a timely topic to help broker owners im-
prove their business. 
 
Dates:   • TBA 
 
Choose this class if you would to gear your marketing towards Broker-Owners and managers. 

Educational Programs 
Benefits:  Sponsor will be advertised in our weekly e-mail blast as the class sponsor prior to class, may speak for 5 minutes at the 
beginning of one chosen day of 24 hour course. Marketing materials will be displayed throughout the whole day and your firm’s 
name will be displayed at the refreshment/snack table. 
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The premier education of the Association comes through our Designations. REALTOR® members committed to achieving excellence is the targeted 

audience.  

 
ABR Designation  $300/date 

The overall goals of the Accredited Buyer's Representative (ABR®) Designation course are 
to: Prepare real estate professionals to represent buyer–clients in real estate transactions 
and provide the quality of service and degree of fidelity to buyers that sellers have custom-
arily enjoyed;  to offer ideas and methods for building a buyer representation business, 
and to develop a self–customized tool for conducting a buyer counseling session. 

 
BPO Designation $300/date 

According to industry estimates, more than 10 million BPOs are performed annually 
throughout the country.  BPOs provide critical information for decisions, and have been 
widely adopted as a valuation tool in the mortgage industry and—increasingly—for gov-
ernment programs intended to aid the economy and help homeowners avoid foreclosure.  
For brokers and agents, BPOs provide multiple professional and financial opportunities for 
growth and expansion. 

 
GREEN Designation  $300/date 

As the foundation of NAR’s Green Designation Program, this two-day course gives stu-
dents a broad understanding of green real estate principles--from the concepts of  
sustainability, New Urbanism, and smart growth to the application of industry ratings and 
evaluation standards in real estate.  As a practical resource, this course shows real estate pro-
fessionals how to explain to consumers what makes a home, building, or  property green, 
how to list and market green properties while fulfilling ones legal and professional obliga-
tions, and how to implement green practices on the road and in the office.  

 
SFR Designation  $300/date 

For many real estate professionals, short sales and foreclosures represent the new “traditional” real 
estate transaction.  Knowing how to maneuver the complexities of short sales as well as how to iden-
tify the distinct real estate opportunities in foreclosure are not merely good skills to have in today’s 
market—they are critical. This course helps students valuate all available options for distressed 
homeowners and identify the components of an effective short-sale package. This course looks at 
how real estate professionals can counsel buyer-clients in the purchase of foreclosure properties. And 
as a practical resource, this course shows students how consumers can avoid foreclosure in the  
future. 

 
SRES Designation  $300/date 

This course was developed by the SRES® Council specifically for those real estate practition-
ers that are interested in focusing on 50+ real estate clients and consumers. The SRES® Des-
ignation course seeks to instill knowledge and understanding of and empathy for 50+ real 
estate clients and customers.’ commitment to developing the business building skills and 
resources needed for specialization in the 50+ real estate market. 

Designation Courses 
Benefits: Sponsor will be advertised in our weekly e-mail blast as the class sponsor and may speak for 5 minutes 
at the beginning of the class. Marketing materials will be displayed throughout the whole day and your firm’s 
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Annual Meeting 
Every year the Worcester Regional Association of REALTORS® holds a general membership meeting where members 
vote on Association Business including the election of Officers & Directors.  
 
Officers Sponsor - $500 (only 1 available) 
4 Tickets 
Company name/logo on all event marketing 
 
      
     Directorial Sponsor - $ 350  
     2 Tickets 
     Company name/logo on all event marketing 
  
 
         
        Gavel Sponsor -  $200 
        1 Ticket 
        Company name in event marketing material.   

Annual Events 

Awards Dinner 
Every year the Worcester Regional Association of REALTORS® recognizes its REALTOR® members for their professional  

achievements including involvement with our Association and contribution to our community. 
 
 
 

Distinguished Leader Sponsor - $1,000 (only 1 available) 
Table of 10 for Luncheon/Dinner 

Banner with company information 
Full page color ad in the program (inside cover) 

 
Premier Sponsor - $ 750 (4 available)  

4 Luncheon/Dinner Tickets 
Full page color ad in the program (not cover) 

Sign displayed on table as sponsor 
 

Milestone Sponsor -  $500 (unlimited) 
2 Tickets 

Half page ad in the program 
 

Nominee Sponsor- $ 250 (unlimited) 
2 Tickets  

Name and company info in the program 
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GOLF TOURNAMENT 
Each year the Worcester Regional Association of REALTORS® holds a golf outing which is a fun packed day of  
networking, prizes and good food . 

 
 Tournament Sponsor - $1,500  (1 available) 

1 Foursome including Boxed Lunch and 
Breakfast or Dinner* 
Company Name/Logo on all golf carts 
Table for marketing materials 
Company Name/Logo on Banner and  
opportunity to emcee, if desired 
 
Corporate Sponsor - $1,000 (unlimited) 
1 Foursome including Boxed Lunch and 
Breakfast or Dinner* 
Sign at Tee & Green 
Recognition at reception  
Company name on Corp. Sponsorship banner  
 
Boxed Lunch Sponsor - $750 (1 available)* 
Includes Company Name/Logo on all boxed 
lunches  

 
Beverage Cart Sponsor - $500  (2 available) 
Includes Company Name/Logo on the most 
popular cart of the day 

 

Reception Sponsor - $750  (2 available)  
Recognition at cocktail hour.   

Signage on hors d’oeuvres table  
Field of business exclusivity. 

 
Sponsor a Hole - $300 (as available) 

Includes Company Name/Logo on Green & 
Tee  

 
Sponsor Half Hole - $200   

Includes Company Name/Logo on Green or 
Tee 

 
Longest Drive Sponsor - $300  

Includes Company Name/Logo on sign at Tee 
Sponsor to present award to winner at dinner 

 
Closest to Pin Sponsor - $300  

Includes Company Name/Logo on sign at Green 
Sponsor to present award to winner at dinner 

 
Mulligan/String Sponsors- $150  

Includes company name on Mulligan or String  
envelopes 

Annual Events 

LEGISLATIVE BREAKFAST 
The Worcester Regional Association of REALTORS® and 
the Builders Association combine to present a networking 
opportunity for members and their legislators. 
 
 
Legislative Sponsor - $ 250 
Includes 1 Event Ticket 
* Company name on event banner & recognition at event 
* Display marketing material on tables 

*These items will be dependent upon time of tournament. 
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INSTALLATION OF OFFICERS & DIRECTORS 
The premier event of the Worcester Regional Association of REALTORS® is the Installation of Officers & Directors. It is a 
great way to celebrate with your leadership.  
 
Presidential Sponsor - $1,500—2 Available 
4 Tickets 
Company info in marketing material 
Back or front inside Program cover 
Banner displayed at event 
Business cards on each table 
 
Entertainment Sponsor - $1,000—1 
Available 
2 Tickets 
Banner on DJ Table 
Half page ad in Program 
 
Favor Sponsor - $1,000 
1 Available 
2 Tickets 
Company info on favors 
 
Executive Sponsor - $1,000— Unlimited 
2 Tickets 
Full page in Program 
Company info displayed on tables 
Business cards on tables 
 
Appetizer or Dessert Table Sponsor - $500—3 Available 
1 Ticket 
Half page in Program 
Sign with company info on Appetizer 
Station or Dessert Table 
 
Business Sponsor—$300 
1 Ticket 
Half page in Program 
 
Business Card Sponsor - $50 
Business card ad in Program 
 
Friends Sponsor - $25 
Name and company in Program 

Annual Events 
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Special CEU Classes 
Attention Affiliate Members! Don’t miss this FREE opportunity! 

Run a CEU class for WRAR from the list of state-approved courses.   
 

 
 
 
 
 
 

Past courses have included: “USDA Financing,” and “How to Utilize Social Media to  
Increase Your Business.”  We can help you find the course that best suits your business 

niche. 
 

Contact Lynne Walls at 508-832-6600 for more information on how you can take  
advantage of this opportunity. 

 
Connections Newsletters 
Our  newsletter,” Connections,” is published monthly  and is available on our website as well. It  encompasses 
the latest news in the real estate business and the REALTOR® Association, membership updates,  
upcoming events, classes and much more. 
Full Page Size (10 ½  H x 8 W)  ....................................................................................................... $ 300 
1/2 Page Size (5 ¼ H x 8W)   ........................................................................................................... $ 200 
1/4 Page Size (5 ¼ H x 4W)  ............................................................................................................ $ 100 

 
 
 
Banner Ads on WRAR website 
Bottom Banner    (2 H x 7 ½ W)  or Right Side Banner (1 ½ W x 6 H)  
One month ........................................................................................................................................ $100 
Six months ......................................................................................................................................... $500 
 

 
 
 
 
Flash Drives 
Put  your name in the hands of our members. Flash drives are provided at New REALTOR® Member  
Orientations and to broker owners. 
One Year Supply  ............................................................................................................................ $2,000 

 

Marketing Opportunities 

We Provide: 
Free Room 
Free Marketing 
Free Registration 
Free Certificates 

You Provide: 
Instructor* 
Food/Refreshments** 
*You must pay for cost of Proctor 
if your instructor is not certified 
**Optional 
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EDUCATIONAL PROGRAMS 

Continuing Education - $200/date 

  Jan 23   Feb 27   Mar 23   Apr 24   May 4   Jun 12   

  July 24   Aug 21   Sep 21   Oct 23   Nov 16   Dec 18   

        

New REALTOR® Member Orientation - $200/date         

  Jan. 16   Mar 13   May 15   Sep 7 *   Nov 6     

* Saturday Orientation  |   

Designated REALTOR® Quarterly Breakfast Series (Broker/Owners and Managers only) - $200/date    

 April   June   September   November 

Pre-license Courses (salesperson) - $300/date 

  TBD     

Pre-license Courses (brokers) - $300/date  

  TBD 

DESIGNATION COURSES 

 ABR-TBD                     BPO-TBD                    GREEN-TBD                       SFR-TBD                     SRES-TBD 

ANNUAL EVENTS 

Annual Meeting - TBD 

 Officers Sponsor ( 1 available)   Gavel Executive Sponsor (5 available) 

 Directorial Sponsor (5 available)  

Awards Dinner  - TBD 

 Honor Sponsor (1 available)  Milestone Sponsor (unlimited) 

 Premier Sponsor (5 available)  Nominee Sponsor (unlimited) 

Golf Tournament - TBD  

 Tournament Sponsor   Corporate Sponsor   Boxed Lunch Sponsor  Beverage Carts Sponsor 

 Cocktail Hour Sponsor   Sponsor a Hole  Green or Tees Sponsor  Longest Drive Sponsor 

 Closest to the Pin Sponsor   Mulligan/Strings Sponsor   

Legislative Breakfast - TBD 

 Legislative Sponsor   

 Presidential Sponsor  (1 available)  Executive Sponsor (unlimited) 

 Entertainment Sponsor (1 available)  Appetizer or Dessert Sponsor (3 available) 

 Favor Sponsor  (1 available)  Business Sponsor (unlimited) 

Annual Installation of Officers & Directors  

2013 WRAR SPONSORSHIP RESERVATION FORM 
   Check the sponsorships that meet the marketing needs of your company: 



 

10 

WRAR Affiliate Members — Our BUSINESS PARTNERS 
  

Affiliate Membership in the Worcester Regional Association of REALTORS® is for attorneys, lend-
ers, appraisal companies, accounting firms, printers,  newspapers, equipment suppliers, landscap-
ers, moving companies, and any other businesses that would benefit from association membership. 

  

Through networking and sponsorship opportunities, our BUSINESS PARTNERS have access to 
over 1600 licensed agents belonging to our association. Our mission is to build strong, profitable 
relationships with a broad spectrum of consumers 
and businesses. Our goal is to deliver products and 
services which offer great value and friendly service, 
and by adhering to our core values of being fair, car-
ing, human, dynamic and driven. 

  

The relationship between our REALTOR® and Affil-
iate members has always been an integral part of the 
success of our Association and we are constantly 
striving to improve this connection by offering new 
services and programs to benefit all of our members.  

  

AFFILIATES are individuals who are not actively engaged in the selling and buying of real estate, 
but who have an interest in the activities of the association, including access to resources, pro-
grams, services and information.  

  

AFFILIATES are qualified individuals whose firms and businesses offer goods and services used by 
real  estate professionals and/or their clients and customers.   

  

WRAR AFFILIATES pledge to be ethical just like REALTORS®.  So when you need someone you 
can trust, contact our BUSINESS PARTNERS. 
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492 Washington Street, Route 20,  
Auburn, MA 01501 

Tel: 508-832-6600 | Fax: 508-832-6620 

Place  
Postage 

Here 


